“The nuclear renaissance
has created a very dynamic
environment!”
In light of a renewed interest in nuclear power, several utilities around the globe
have either committed to, or are considering, the deployment of
Westinghouse’s AP1000™ Generation III+ nuclear power plant to meet
burgeoning energy demands. We met with Mr. Earl Barlett, sourcing specialist
within Westinghouse’s Nuclear Power Plants Supply Chain organization, and
asked him about both the challenges he faces sourcing valves for the AP1000
and what Westinghouse expects from potential valve suppliers.
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